
P R O S P E C T I N G  P L AY B O O K
PLEASE NOTE: INTERNET ACCESS IS REQUIRED TO OPEN LINKS

MINE 
YOUR
BOOK

STRIKE 
GOLD

WITH

NEW CLIENTS
Mine your existing book of 
business for hidden gems.

Refine your prospecting  
skills with new clients.

Policies issued by American General Life Insurance Company (AGL), Houston, TX except in New York, where issued by The United States Life Insurance Company in the City of New York (US Life). Issuing companies AGL and US Life 
are responsible for financial obligations of insurance products and are members of American International Group, Inc. (AIG). Guarantees are backed by the claims-paying ability of the issuing insurance company.  Products may not be 
available in all states and product features may vary by state.

AGLC112041 REV0419 © 2019 AIG. All rights reserved. FOR FINANCIAL PROFESSIONAL USE ONLY - NOT FOR PUBLIC DISTRIBUTION.



P R O S P E C T I N G  P L AY B O O K

BENEFICIARY REVIEW

• Client Workbook

• Training Guide

PROSPECTING RESOURCES

• Who Do You Know?

• Financial Wellness Checkup Tri-fold

• Life Doesn’t Stand Still-Flyer

• Policy Review Training

TOOLS:

• Detailed life insurance needs analysis calculator

• Basic life insurance calculator

• Inforce illustration training
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https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC103200
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC103196
https://live.cloud.api.aig.com/life/connext-fdm/download/100AicF6FGkgO9MMYvefTIwGZB1UChgsBCTcOobgWDD7v7PzlQyRLBKqBNiVpiZr6qAfbd7SF6Two56zP5hjfNxeSg
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC111319
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC110771
https://live.cloud.api.aig.com/life/connext-fdm/download/100AicF6FGkgO9MMYvefTIwGZK6EU9EF3B5JEcddKv0mx7g0QoKc673R2EEc3-DYeocs4xhqJHhKRg8-ecD1yoFMOg
http://www-146.aig.com/calcs/EnhancedLifeIns.html
http://www.agadvancedmarkets.com/calcs/HumanLifeValue.html
http://www.brainshark.com/presentation/inforceillustrations
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MARKETING:

• Social Media calendar

• Consumer Videos

• Graphics

• Social media posts for new clients

TOOLS:

• Skills of Fact Finding

• Cash & Income Needs Analysis

• Financial Fitness Workbook for Clients

• Consumer Prospecting Worksheet

• Life insurance for income replacement

SALES CONCEPTS:

• Individual vs employer life insurance

• Determine the right amount of insurance

• Lifetime of income
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http://retirestronger.com/producers/liam/assets/Social_Media_LIAM-Sample_Campaign.pdf
http://retirestronger.com/producers/liam/liam.html#videosSection
http://retirestronger.com/producers/liam/liam.html#graphicsSection
http://www.retirestronger.com/producers/_assets/ciab/LSE_SocialMedia.docx
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC111318
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC111317
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC111316
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC107479
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC110649
https://adminplus.fgsfulfillment.com/View/AIGAG/1/AGLC110988
http://retirestronger.com/producers/_assets/DefiningLifeInsuranceNeedsSalesConcept.pdf
http://retirestronger.com/producers/_assets/LifetimeofIncomeSalesIdea_Consumer.pdf
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